CorelLogic

The Future of Content

A CorelLogic Perspective

Jon Green

May, 2011

©2010 CoreLogic. Private & Confidential



Dynamic Insights

CoreLogic is a business partner that combines dynamic information,
analytics and outsourcing into solutions that allow our clients to
reduce risk and improve performance

Dynamic Data Intelligence Integration Partnerships

Innovative Insightful =] Trustworthy
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Ever Expanding Content

‘ Corelogic

Public Record Data -
Aggregated Standardized. Digitized.

Property Database

Property & Lien
Information Covering
over 95% of US Homes

Flood Database

Geo-coded parcel maps

cowvering over 120mm
parcels

Property Tax
Database

Tax payment history
data on over 128mm
parcels

25 million credit

Data Acquired From
Third Parties

Credit History

reports provided per year

to lenders, auto dealers and ather clients

Provider of "Trmerge” credit report based
on data obtained from credit bureaus

Proprietary Data

Delinquency and
Prepay Data

Asset Backed
Securities Data

Multiple Listing
Service Data

Servicing Data
covering 85% of US
Home Loans

S0OMM Active Loans;
$7.1Tln of Balances

Covering 98% of
all Non-Agency
MBS Deals

MM Active Loan
Records; $1.6Tin
of Balances

Realtor submitted
home data on almost
half af all residential
transactions

Proparty detail,
asking price and
sales price data.

High Risk
Borrower's Data

Data from
Landlords, PayDay
Lenders, Subprime
Lenders, Rent-to-
Own Retailers

Payment Histories,
Charge-off Data

Multi-Family/
Tenancy Checks

Data from landlords
and owners af
multi-family
properties

Mation's largest
provider of tenant
background checks
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Next Generation Realist
Dynamic Insights in Action

Realist®

North Fork
Quinault

» Market Conditions

Median Home Value

The median home value
is the middle value
{when ordered low to
high) of all the
properties sold in that
month in that geographic
area.

When the median home
value increases over
time it can indicate a
seller's market. In a
seller's market there are
more buyers than sellers
{more demand than
supply). If the median
home value decreases
over time it can indicate
a buyer's market.

Median Sales Price

The median sales price is
the middle sales price
{when ordered low to
high) of all the
properties sold in that
month in that geographic
area. Sales Price is
based on tax records.

If the median sales price
is increasing it indicates
that the demand for
property is also
increasing. A sales price
significantly below the
listing price indicates
that there is less
demand for properties
than the seller
anticipated. When there
are fewer buyers
interested in purchasing
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01, King County

Realist Classic

3640 Evergreen Point Rd, Medina, WA 98039-1001, King County
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> Owner Information

Owner Name (LN FN):
Tax Billing Address:
Tax Billing City & State:
Tax Billing Zip:

> Location Information

Zip Code:
Subdivision:

School District:
Census Tract:
Neighborhood Code:

> Estimated Value
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Stabbert Donald J
3640 Evergreen Point Rd

Tax Billing Zip+4:
Owner Vesting:

snn

Medina, WA Owner Occupied:

98039

98039 Carrier Route:

Evergreen Point Tracts Zoning:

405 Range/Township/Section/Quarter:
242.00 Map#:

033001

Street Type:

7
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ValueMap & InfoNet
Bringing our Partners Together e I i i
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Listing Content Partnerships

= ValueMap Exchange Partners
¢+ 63 MLS organizations
+ 332,000 real estate professionals
+ 982,000 active listings
+ Virtually all are exclusive agreements

* InfoNet Royalty Partners
+ 43 MLS organizations
+ 199,000 real estate professionals
+ 615,000 active listings
+ QOver half are exclusive agreements
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File Edit View Favorites Tools  Help

ﬂf ﬁ'ﬁ [@ValueGUARD | Automated Collateral Risk Solution l l @ < [3 géa - Ijﬁage - _(3} Tools -

interthinx.com | sale nterthinx.com | 800.33

@ interthinx

ValueGUARD™

Automated Collateral Risk Solution

= Identifies risk associated with the subject, market and
valuation - not just a single value

= Incorporates MLS data, offers Retro capabilities and
provides a transparent scoring model

Click to download the brochure

Overview Key Points Availability

ValueGUARD™ identifies potential b |

Concise Overview Reporting General Availability

risk associated with the current

read more April 2010

value of a property and the potential

risk of future value detericration.

Subject Property Details

Click to Down
read more ) the Brochure

Using proprietary, public and MLS

roperty data sources, ValueGUARD
property ! eighborhood Reports

provides an intuitive and highly

accurate level of due diligence to the read mare | Streamline Your Workflow

rti industry. r
fmertaage industry ubject Valuation — AVM (optional) Click to Schedule
a Presentation
The ValueGUARD Score is read more | —_—

generated by measuring the Forward this website to a colleague,
risk of three attributes: Retro Reports Email sales@interthinx.com or -

call now 800.333.4510

read more

Subject Property -
* Chain of Title

[£4

|
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How Does the Brokerage Community Perceive Content?

Brokers as Brokers as
Users Providers

Consumer
Analytics

Marketing Content

|Information & Analytics

Valuations % Visual
. Listings Isu
o)
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Thank you

Jon Green, Vice President Real Estate Services
267.253.7603 / jongreen@corelogic.com
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